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As a once senior banker, I know all about inertia.  Studies from various parts of the world show that 
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ever stop to think about it)?  More importantly, psychology proves that your ability to be happy and 

successful is directly linked to your ability to pay attention – to the here and now.   But, we’ve 

already said that normal adults are incapable of paying attention – no wonder normal people’s lives 

are, generally speaking “not too bad”. 

Unfortunately, for most people, “not too bad” is rarely bad enough!   Which brings me back to the 

phenomenon of inertia.  Normal people are not too uncomfortable to do anything concrete or 

lasting about developing their innate ability to pay attention to the here and now (I say “innate” 

because we were all “attention experts” when we were two- or three-years old).  Even when they do 

– and they experience what many of my clients have described as “life-changing” results – they 

generally suffer from the same malaise as the average banking customer – they’re too lazy to make 

the change.   This is not an idle observation on my part – this is the conclusion of research that I’ve 

done with a large group of my own clients over the course of six years – they’re the ones that 

actually admit to suffering from inertia.  In actual fact, they’re the ones who say, quite  simply 

“We’re too lazy”! 

But how is the change or commitment required too great?   If I told you that a ten minute routine 

each morning would change the rest of your day – in fact, would change the rest of your life – would 

you think that’s too big a commitment?   If I explained to you that all you have to do is spend those 

ten minutes each day developing your clarity and presence of mind to the extent that it would affect 

your ability to pay attention throughout the day, would you say “Oh that’s simply too big a 

commitment?”  Everybody I’ve worked with has, at the outset, agreed that that’s no great 

commitment at all – especially when you compare it to the rewards. 

But, normal people are lazy – they generally commit to the same New Year resolutions every year – 

they join gyms for an average of only six weeks and most only work out twice (not twice a week – 

twice, full stop!).   Normal people constantly torture themselves dieting only to regain most, all or 

more than the weight they lost.  Normal people rarely break the mould – they rarely jump out of 

their inertia to enable them live abnormally successful and happy lives. 

And, yet, I will repeat – ten minutes a day, re-learning how to pay attention, developing a clear, 

present and focused mind, will enable you create and live the happiness and success that normal 

people only ever dream of.   Would you be interested in being abnormal? 

 

 


